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LOMBARD, ILL. — What does 
Guyette & Deeter’s April 25 and 
26 auction say about the state of 
the decoy market? You can 
answer that question as well as 
we can: 15 decoys each sold for 
more than $100,000. Bidding 
activity was intense on these 
decoys for which there were eight 
or nine different buyers. About 
100 more brought more than 
$10,000 each. The total for the 
two-day sale was $6.4 million, the 
highest auction total for any 
decoy sale since the year 2000, 
when the legendary collection of 
Dr James McCleery brought $11 
million. The highest-priced decoy 
in Guyette & Deeter’s sale sold 
for $480,000, followed in second 
place at $348,000 and rounding 
out at $220,000. The new owner 
of the $480,000 decoy was new to 
Guyette & Deeter.

The auction was based around 
three major collections — those of 
Alan and Elaine Haid, Dave Fan-
non and Jim and Patti Aiken. The 
first 60 lots were from the Haid 
collection, which by itself earned 
$3.8 million, and included the 15 
decoys that brought $100,000 or 
more. Guyette & Deeter’s 358-
page catalog for this auction 

devoted 122 pages to describing 
and illustrating these 60 lots. The 
Haid family spent more than 55 
years pursuing and acquiring; 
they always upgraded. Many of 
these decoys have never been 
offered at auction — they were 
purchased privately while most 
decoys are usually traded or sold 
at decoy shows — and were fresh 
to the market. For nearly each 
carver in the collection, extensive 
biographical notes were included 
in the catalog, and can now be 
found online at Guyette & 
Deeter’s website.

The Aiken collection concentrat-
ed on decoys produced by Michi-
gan-area carvers, especially Ben 
Schmidt and Charles Walker. 
Leading the collection was a rig-
mate pair of wood ducks by 
Schmidt, which sold for $14,400.

Dave Fannon’s collection of fish 
decoys, plaques and other carv-
ings by Oscar Peterson included 
some of Peterson’s finest works; 
many have never been offered at 
auction. Leading these carvings 
was a 30-inch-long relief-carved 
plaque of a jaguar, the only one 
known to exist; it earned $60,000.

There was plenty more in the 
sale from other sellers: folk art 

carvings by Frank Finney, weath-
ervanes, a Native American cigar 
store figure from the Mark Good-
man collection, duck and goose 
calls, sporting art and dozens of 
sought-after vintage decoys as 
well as contemporary carvings by 
today’s masters of the art.

The Haid Collection
Alan Haid was a collector, deal-

er, author, mentor and most 
importantly, a scholar. He and his 
wife assembled one of the finest 
decoy collections in the country. 
Many decoys were included in 
this auction; a second selection 
from the collection will be sold at 
Guyette and & Deeter’s July 
26-27 sale. Haid’s interest in 
decoys goes back over five decades 
and was kindled by a gift of a pair 
of miniature mallards from his 
wife, Elaine. Haid was well-

Fifteen Ducks Exceed $100,000—

Guyette & Deeter Has ‘Best Ever’ $6.4 Million Sale 
Auction Action In Lombard, Ill.

There were several Elmer Crowell decoys and miniatures 
in the sale, but this circa 1905 preening black duck was spe-
cial, featuring chip- and relief-carving on its crossed wings. 
The star of the sale and from Alan Haid’s collection, it 
brought $480,000. 

Alan and Elaine Haid collected for more than five decades. Part II of their collection will 
be sold in July. 

The catalog called Robert Elliston, “the father of Illinois 
River School of Carving.” This hollow carved oversize 
preening black duck, dated to the 1880s, had thick feather 
painting and brought $102,000.

The catalog devoted four pages to this lami-
nated hollow carved standing Canada goose 
on its original iron foot, which sold for 
$162,000. Made by Charles Schoenheider Sr 
of Peoria, Ill., a one-time market gunner, it 
dated to about 1918. 
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A rare bufflehead hen by Harry Shourds sold for $30,000. It 
was hollow carved and had been in the William J. Mackey 
collection.

A 30-inch-long relief carved plaque of a jaguar perched in a 
tree, circa 1930, by Oscar Peterson of Cadillac, Va., sold for 
$60,000.

This circa 1890 ruddy turnstone decoy fea-
tured fall plumage and relief-carved wings 
and was made by Quogue, Long Island, carv-
er John Dilley. Elmer Crowell’s son Cleon, 
who worked with his father, is quoted in the 
catalog saying of this decoy was “the best 
shorebird he’d ever seen.” It sold for $114,000.



known in the decoy world, attend-
ing decoy shows all over the coun-
try and entering his birds in 
numerous exhibitions and his 
decoys were illustrated in many 
books. Throughout his years of 
collecting, he was continually 
upgrading his collection, often 
selling four or five decoys to 
acquire a single “better” example, 
and in one case, selling more than 
30 decoys to be able to purchase 
an outstanding Elmer Crowell 
bird included in this sale.

We discussed Alan Haid and his 
collection with Russ and Karen 
Goldberger, who were longtime 
friends and business partners of 
Haid; he and Russ co-authored 
two books on Mason Factory 
decoys. Russ Goldberger said, 
“Alan and I met when we both 
lived in metro Cincinnati back 
about 40 years ago. He had adver-
tised for decoys and I had a 
Mason that I thought was special 
but he showed me — gently — 

that it wasn’t. He offered to teach 
me more; he was the consum-
mate patient teacher and scholar. 
As my knowledge grew, we 
became business partners: I 
brought professional marketing 
skills, he offered business acu-
men. We had the best kind of 
partnership — one that had no 
written agreement — just trust 
and honesty. This lasted over 40 
years.” Karen Goldberger added, 
“[the Haids] were wonderful peo-
ple and I always thought of them 
as family.” 

In addition to the two Mason 
books, Haid also wrote Decoys of 
The Mississippi Flyway (Schiffer 
Publishing, Exton, Penn., 1981) 
and contributed to the Ward 
Museum’s 2010 exhibition cata-
log, The Decoys of Long Island 
(Smithtown, N.Y.)

All 15 decoys in the auction that 
brought $100,000 or more were 
from the Haid’s collection, under-
scoring its quality and depth. 

They represented the work of 
carvers from different parts of the 
country. The decoy that sold for 
$480,000 was made by Elmer 
Crowell, East Harwich, Mass. It 
was a preening black duck, circa 
1905, with exceptional detailing 
and carved with its head turned 
back, as if to preen the two 
crossed wing tips that had relief 
and chip carving. This was one of 
Crowell’s early carvings; as his 
business increased and devel-
oped, he found that he did not 
have the time to repeat all the 
details he featured on this decoy.

The second-highest price from 
the Haid collection, $348,000, was 
earned by a decoy made by Harry 
Shourds, Tuckerton, N.J. It was a 
swimming Canada goose; one of 
only two known in that form. 
Earning $222,000 was a feeding 
black-bellied plover with relief 
wing carving and carved eyes 
made by Obediah Verity, Seaford, 
Long Island, N.Y. Three other top 
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Herring gull decoys were “confidence” 
decoys, intended to show flocks overhead 
that it was safe to land. Made by Frank Kel-
lum, Babylon, Long Island, N.Y., this example 
was one of only three he was known to have 
made and it realized $204,000. Little is 
known of his background other than he was 
born in 1858 and died in 1940.

This feeding black-bellied plover, which 
sold for $222,000, is credited to Obediah Ver-
ity of Seaford, Long Island, N.Y. While some 
may dispute the attribution, all were in 
agreement with its rarity and quality. 

This ruddy turnstone decoy with deep relief 
wing carving and carved eyes, believed to 
have been made by Obediah Verity, achieved 
$108,000.

An outstanding Canada goose, 24 inches long, with a slight-
ly turned head and made by the Ward Brothers of Crisfield, 
Md., earned $186,000. Made for use at the Bishop’s Head 
Gun Club on Chesapeake Bay about 1933, it’s an example of 
the style of decoy made specifically for this gun club. 

Alan Haid sold 36 decoys to purchase this 
semi-palmated plover with split tail carving 
and relief carved primaries. It sold for 
$144,000. Dating to about 1910, it is the only 
Crowell one known to have been made with 
carved primaries.

This swimming Canada goose by Harry Shourds, Tuckerton, 
N.J., was the second-highest earning decoy in the sale, fin-
ishing at $348,000. It was hollow carved and had tack eyes.

A hollow-carved herring gull by Harry Shourds, Tuckerton, 
N.J., earned $108,000. It had raised and separated wing tips 
and carved eyes. Interestingly, it was made to be used as 
either a floater or a stick-up decoy. 

There was a preview party the evening before the sale with an open bar and snacks that 
was well attended. Photo courtesy Guyette & Deeter.

Alan Haid had an interest in factory-made birds. This large 
swan decoy was made by the Dodge Decoy Factory, Detroit, 
Mich., and realized $168,000.



earners were also Long Island 
shorebirds. Shorebirds carved on 
Long Island are a specialty of 
their own and an area that has 
not yet been exhaustively 
researched. The catalog had an 
extensive discussion of these 
birds and included a map show-
ing where each of the carvers 
lived and worked. 

Two factory-made decoys, both 
from Detroit, Mich., were also 
among the collection’s top-earn-
ers. One was an outstanding 
wood duck drake made by the 
Mason Decoy Factory. It was 
their Premier grade, with relief 
bill carving and a “snakey” head 
style; it sold for $198,000. The 
other was a swan made by the 
Dodge Decoy Factory that 
brought $168,000. Decoys by Lem 
and Steve Ward of the Chesa-
peake Bay area, and one from the 
Illinois River flyway by Robert 
Elliston rounded out the six-fig-
ure decoys.

The Dave Fannon             
Collection

Dave Fannon spent more than 
30 years of his life collecting 
Oscar Peterson carvings, seeking 
the very best plaques, vases and 
fish decoys that he could find. He 
succeeded in that quest and the 
sale included many of Peterson’s 
finest works, some of which had 
never been previously offered at 
auction. According to the catalog, 
with research credited to Gary 
Miller, Peterson is known to have 
often traded his works for whis-
key at bars in his hometown 
Cadillac, Mich., and for other 
necessities as well. The agreed-
upon economics were such that 
one fish decoy equaled one shot of 
whiskey. The Busy Bee Café was 
one of Peterson’s favorites and 
the closest to his house; while 

some people he traded decoys 
with sold them, the owner of the 
café kept Peterson’s large plaques 
and vases for display in the bar. 
Fannon acquired some of them 
from the estate of the café owner.

Twelve of Peterson’s carvings 
each sold for more than $10,000, 
with the top honor going to a 
relief-carved jaguar perched in a 
tree, made circa 1930. The only 
known example, it measured 30 
inches long, had carved teeth, a 
curled tail and extended tongue 
and sold for $60,000. An 11-inch-
tall vase, the largest of his known 
vases, was carved with four dif-
ferent species of fish and sold for 
$48,000. Two pieces brought 
$33,000: one was a 30-inch-long 
carved plaque of a northern pike, 
the other was a 36-inch-long 
plaque of a spawning brook trout.

The Jim and Patti Aiken 
Collection

The Aikin Collection was built 
over a 50-year period. Jim and 
Patti focused on decoys from their 
home state of Michigan, with a 
special emphasis on the best Ben 
Schmidt decoys they could find; 
there were 11 of these in the sale. 
A circa 1955 rigmate pair of wood 
ducks with extended crests and 
extensive feather carving reached 
$14,400. A rigmate pair of pin-
tails with relief wing tip carving 
and feather stamping brought 
$9,000.

The Aiken collection included 
several decoys by other Michigan 
makers, including a merganser 
hen with extended crest carving 
and comb feather paint detail. It 
was one of only two known exam-
ples made by the Christie Broth-
ers and sold for $7,200.

Guyette and & Deeter are mak-
ing extensive use of social media 
as they develop new collectors 

and encourage in a variety of 
ways those just getting started. 
For this sale, they conducted a 
well-attended open house at their 
offices about two weeks before 
the sale where all the decoys 
were out and handling was 
allowed. Refreshments were 
served and all were invited. The 
preview party the evening before 
the sale was held in conjunction 
with the North American Vintage 
Decoy and Sporting Collectibles 
Show, which is the largest decoy 
and sporting collectibles show in 
North America and which was 
attended by hundreds. Staff 
members were present to answer 
questions and collectors dis-
cussed birds with one another. 
Guyette & Deeter also hold week-
ly online auctions to encourage 
new collectors to get started. For 
those who cannot attend pre-
views, private viewings are 
arranged in various parts of the 
country, as well as in the homes 
of collectors.

Jon Deeter commented, “This 
was our best sale ever and we’re 
delighted. It was the highest 
gross for a decoy auction since the 
McCleery sale over 20 years ago. 
We’re doing everything we can 
think of to get new collectors 
involved with decoys. Our weekly 
online auctions are designed for 
newer collectors, and we think 
our catalogs — which are expen-
sive to produce — are informative 
for collectors at all levels. We try 
to schedule our sales around 
other activities in the decoy and 
sporting collecting worlds. And it 
works — we’re seeing new bid-
ders with every sale.”

Prices quoted include the buy-
er’s premium as reported by the 
auction house. For additional 
information, 410-745-0485 or 
www.guyetteanddeeter.com. 
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The sale started with a $156,000 hollow carved pintail 
drake, with an alert head pose and painted comb feather 
details. Made by Charles Walker, Princetown, Ill., for use at 
the Princeton Game and Fish Club, it is one of only two 
known examples. Walker made only about 300 decoys in his 
lifetime, the fewest of the Illinois River carvers.

Decoys by Lem and Steve Ward (the Ward Brothers) were 
carved by one and painted by another. This shoveler hen is 
believed to be the only one they ever made; it sold for $144,000.

Alan Haid and Russ Goldberger wrote the basic reference 
work on Mason Factory decoys, which has been so popular 
there have been two editions. This Mason premier grade 
wood duck drake realized $137,500.

Folky carvings by contemporary carver Frank Finney, 
Cape Charles, Va., are extremely popular with collectors.  
This full-size hollow carved basset hound, measuring 29 
inches long, sold for $42,000.

Edmund Henry Osthaus (American, 1858-1928) was well 
known for his paintings of sporting dogs at work. This 
example showed two setters on point and brought the high-
est price of the sporting art in the sale, heeling in at $60,000.  

Recent Guyette and & Deeter 
sales have included cigar 
store trade figures from the 
Mark Goldman collection. 
This 79-inch-tall Native 
American princess was hold-
ing a bundle of cigars in one 
hand and a box of opened 
cigars in the other. The sale 
catalog pointed out details 
typical of the New York City 
shop of Thomas Brooks; it 
went out for $24,000. 

There were numerous contemporary carvings in the sale. A 
somewhat unusual subject, a snapping turtle with an open 
mouth and detailed shell and skin carving by Eddie Wozny, 
Cambridge, Md., sold for $15,600. 

Guyette 
& Deeter


